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It is widely known tech is an influential force in the Bay 
Area's real estate market; both in the commercial and 
residential sector.  As the industry continues to expand 
in the Bay Area, companies are looking to occupy more 
commercial real estate to accommodate a growing 
workforce, thus increasing demand on residential real 
estate.  The question naturally arises: should we be 
worried the health of our real estate market might 
become too dependent on tech companies?
 
Apple, despite being in the midst of constructing a 
brand new 2.8 million square foot campus in Cupertino, 
just recently gained unanimous approval from San 
Jose City Council for a development initiative covering 
86 acres near N. 1st Street in San Jose.  When it's all 
said and done, they hope to develop up to 4.15 million 
square feet of space for office, industrial, and R&D 
purposes.  These two expansion projects alone amount 
to over 5% of the TOTAL occupied commercial space in 
the Silicon Valley.
 
Google, a serial real estate purchaser in recent years, 
has acquired nearly all of the Pacific Shores Center in 
Redwood City - totaling almost 1 million S/F of office 
space, with additional land to build more. 
 
Before Facebook had even wrapped up the ribbon 
cutting ceremony at their newest 430,000 square foot 
Frank Gehry designed campus in Menlo Park, they 
broke ground on another 59-acre campus expansion.

Box Inc, which leased over 300,000 square feet in 
downtown Redwood City,  has already packed up their 
Los Altos headquarters and moved 1,000 employees 
into the new Crossing/900 development (with plans to 
move in as many as 1,800 over the next few years), and 
with plenty of new commercial inventory under        
construction, other major tech players will be soon to 
follow.

These acquisitions and expansions sound big…and they 
are… so let's look at the actual share of the commercial 

real estate market it occupies.  According to a 
report issued by the CBRE Group, tech represents 
roughly 30.6% of the total occupied commercial 
space in San Francisco, 33.3% in the SF Peninsula, 
and a whopping 63.6% in the Silicon Valley.
 
A third of the total occupied commercial space in 
the peninsula is significant, and we will likely 
continue to see that number rise in the near future.  
More office is being built in downtown Redwood 
City, and with 2 large developments in San Mateo 
(the old Bay Meadows site and the Kmart site at 
Highway 92 and Delaware), tech could begin to 
occupy a higher percentage of office space on the 
peninsula.   The same office expansion is happen-
ing in San Francisco, Sunnyvale, San Jose….and the 
desire for more space is putting pressures on the 
East Bay markets, especially in Oakland, Hayward 
and Fremont.  With this growth comes growth in 
auxiliary industries like construction (plumbing, 
concrete, etc).  Eventually, all of this tech-driven job 
production translates to greater deamand for 
residential real estate.  It’s very similar to the auto 
industry in Detroit.  Manufacturing cars provides 
many jobs…but producing the steel, the glass, the 
plastics and distributing these items also employs 
a great many people.   Our tech supported job 
market, while currently not the lion’s share of jobs 
in our area, wields more influence today than it has 
in our history.   As a result, our residential real 
estate market will be very sensitive to any mood 
swings in the tech sector.  

Bryan Jacobs
RealSmart co-founder

bryan@realsmartgroup.com
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NEIGHBORHOOD SPOTLIGHT
CLEARFIELD PARK - SAN CARLOS

Despite the average sales price of a home in Clearfield Park 
nearly doubling since 2012, it remains San Carlos’ most afford-
able neighborhood - located between El Camino and Highway 
101.  Also known as “the Murphy Tract”, after the builder who 
developed the north side of Holly Street in 1948, it is generally 
comprised of smaller 2-3 bedroom homes in the low-mid 1,000 
S/F range (though some have since been expanded).  It is 
walking distance from the Caltrain Station and Laurel Street, 
with easy access to highway 101.  Clearfield Park tends to get 
overlooked by homebuyers with their hearts set on the west 
side of El Camino, even though it benefits from most of the 
same perks as those other neighborhoods - most notably San 
Carlos’ coveted school system.   It is served by Brittan Acres 
Elementary to the south,    Arundel Elementary to the north, 
and Central Middle - all highly regarded schools.

Though Clearfield Park was hit hard during the recession, its 
resilience has been remarkable.  We were the first to break the 
$1,000,000 mark sales price with a property we sold on 
McCue Avenue in early 2014, and the market has been steadily 
climbing ever since.  To put things into perspective, the aver-
age sales price of a home has nearly doubled since 2012! (see 
charts to the right)  

Clearfield Park will be interesting to watch over the next few 
years.  The much anticipated San Carlos Transit Village - a 
mixed use development to be built around the Caltrain Station 
- will assuredly have an impact on price growth, as will the 
highschool that the Sequoia Union HSD plans to build nearby 
on Old County.

Bryan Jacobs
RealSmart co-founder
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Head to realsmartgroup.com/2015Review to 
see a summary of mid-peninsula real estate 
market activity for 2015.  The webpage will 
include a series of charts, like the one 
pictured to the left, providing market statis-
tics for San Mateo, Belmont, Foster City, San 
Carlos, Redwood City, & Menlo Park.  Also 
included will be a brief commentary on the 
early part of 2016.  For a market report of any 
other city, simply give us a call!

FIX & MIX - OHIO
Our latest fixer project on Ohio Ave 
in Redwood City is almost complete! 
The fixer mixer is slated for March
4th - hope to see you there!2015 Mid-Peninsula Real Estate Market in Review can be seen at:

www.realsmartgroup.com/2015Review

Camilo Perez
Realtor

camilo@realsmartgroup.com
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TO GET MARKET 

UPDATES  & LOCAL 

REAL ESTATE NEWS.

FACEBOOK.COM/REALSMARTGROUP
Amid a struggling stock market, concerns about China’s devaluing currency, and 
global economic problems brought about by falling oil prices, Fed Chair Janet Yellin 
told Congress that negative interest rates were “not off the table” should the US 
economy experience a significant downturn.  In a nutshell, negative interest rates 
would mean it would cost you (and banks) to save money.  While this is very inter-
esting news, since we have never seen this approach in the US….ever, it’s highly 
unlikely this will happen.  

The position Yellen is taking is simply to put the markets on notice, the Fed is actively 
watching the economy and the implication is a continued rate hike is highly unlikely.  
It appears our favorable 
interest market is continu-
ing, so if you have not 
compared your current rate 
to the market rate, it’s a 
good time to do so.   
According to a recent 
survey, there are still around 
5 million Americans who 
could qualify and benefit 
from refinancing their loan.  
Of those 5 million, 2.4 million 
could potentially save $200 
or more on their monthly 
payments, and 1.9 million could save between $100-$200.  Are you one of those 
people?… call us today!

FED CHAIR: NEGATIVE INTEREST RATES NOT OFF THE TABLE

YOUR MORTGAGE TEAM

George McFaden
NMLS # 344084
george.mcfaden@wjbradley.com

Laurie Musielak
NMLS # 253971 
laurie.musielak@wjbradley.com

 

MORTGAGE UPDATE

SMALL HOME IMPROVEMENTS CAN MAKE A BIG DIFFERENCE

One of our specialties at RealSmart is helping sellers clean out, refinish, and make repairs/improvements to their 
properties in a way that minimizes cost and maximizes final sales price.  The advice of our resident interior design-
er, Shelly Normoyle, coupled with our team’s market savvy, allows us to accentuate the most beautiful elements of 
your home while maximizing your return on investment.  

The key is being smart and selective with the improvements you make.  You need to be able to identify which 
touch-ups will go the farthest in boosting buyer perception of value.  Simple upgrades such as replacing old blinds, 
light fixtures, and repainting walls can change the look and feel of your home from dull and outdated to vibrant and 
modern.  Take for instance, the bedroom pictured below.  Here we removed the old wallpaper, applied a fresh layer 
of paint, took out the aluminum blinds, and replaced the clunky hanging light fixture with a more modern flush 
mount fixture.  None of the improvements were particularly expensive or time consuming, but the difference is 
night and day.
  
To see more of the work we have done to 
help our clients get their home market- 
ready, head to: 
realsmartgroup.com/rehabproperties.

For professional guidance on how to lever-
age small home improvements to get the 
top sales price, just give us a call!

Next Newsletter we will discuss our “white is the new white” philosophy, as well as identify some improvements we 
avoid making when trying to maximize return on investment.

THE REALSMART WAY TO MAXIMIZE FINAL SALES PRICE 

Karen Vega
RealSmart Co-Founder
karen@realsmartgroup.com
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HOW DID WE DO? 

Massachusetts Ave, RWC
Lincoln Ave, RWC
Kansas St, SF
Country Club Dr, RWC
Lee Ave, HMB 
Lee Ave, HMB 
Hillview Ave, RWC 
Hillview Ave, RWC 
Iris St, RWC
Woodland Ave, SC
Oakview Dr, SC
Kensington Rd, RWC
Maryland Ave, RWC
Delaware Ave, RWC
Continental Dr, MP
Whitecliff Way, SM
Treasure Island Dr, BEL
Myrtle St, HMB
Cerrito Ave, RWC

RealSmart was busy helping clients in 2015, managing 48 transactions and maintaining our spot 
among elite Realtors in San Mateo County. We have our clients to thank, as much of our business 
comes from referrals and repeat customers who value our expertise and consistently great 
client service.  If we worked with you recently, please take a minute to share your experience 
with us or tell us why you chose to refer someone to RealSmart. Your opinion matters deeply to 
us. To share your feedback, simply visit realsmartgroup.com/feeedback.  Thank you!

Oak Ridge Dr, RWC
Cedar St, Hywd
Oak Ridge Dr, RWC
Alameda, RWC
E. Orangeburg, MOD
Hall St, SC
Hall St, SC
Lakeshore South, AUB
Amapala St, Hywd
Maynard St, SF
Inner Circle, RWC
Inner Circle, RWC
Valencia St, HMB
Valencia St, HMB
Osprey Dr, RWC
La Mirada Dr, SJ
King St, RWC
Walnut St, SC
Alameda, SM

Dartmouth Ave, SC
Holly Ave, SSF
Portola Ave, El Granada
Floyd Ave, MOD
Santa Clara Ave, RWC
Brewster Ave, RWC
Cordilleras Rd, RWC
Treasure Island Dr, BEL
Northview Way, RWC
Idaho Ct, RWC
Lenolt Street, RWC

Property Property PropertySale Price Sale Price Sale Price
 $1,500,000 
 $805,000 
 $1,210,000
 $1,575,000 
 $646,500 (buyer) 
 $646,500 (seller) 
 $1,060,000 (buyer)

 $1,060,000 (seller) 
 $1,595,000 
 $1,575,000 
 $1,346,000
 $1,525,000 
 $1,050,000 
 $1,650,000 
 $2,600,000 
 $1,838,000  
 $905,000
 $1,025,000 
 $1,000,000 

 $830,000
 $510,000
 $1,275,000
 $1,160,000
 $220,000
 $1,225,000 (buyer)

 $1,225,000 (seller)

 $360,000
 $520,000
 $925,000
 $985,000 (buyer)

 $985,000 (seller)

 $942,000 (buyer)

 $942,000 (seller)

 $1,450,000
 $925,000
 $1,550,000
 $695,000
 $1,200,000

 $2,900,000
 $735,000
 $220,000
 $245,000
 $1,500,000
 $1,310,000
 $1,280,000
 $900,000
 $2,645,000
 $1,240,000
 $1,125,000
 

-Bryan & The RealSmart Team


