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The last piece of the "Stanford in Redwood City" 
puzzle has officially been purchased.  550 Broad-
way, a nearly 2.5-acre parcel that was last home to a 
Genentech data center and administrative office, 
was purchased by Stanford in an off-market sale in 
July for $35.9 million.  It joins 1228 Douglass Ave, and 
405, 425, 475, 500-585 Broadway, as addresses 
slated for redevelopment in the first major campus 
expansion for the world’s top university.
 
Stanford's long-term plans for their most recently 
acquired piece of Redwood City real estate are still 
unclear, but it doesn’t look like 550 Broadway will 
factor into their phase 1 expansion, which officially 
broke ground this past May.  According to recent 
reports, Stanford is currently exploring the option of 
leasing out the site's existing 68,000 square foot 
building on a short-term basis.
 
Phase 1 of the Stanford in Redwood City project is 
slated to finish sometime in 2019.  Once completed, it 
will feature four office buildings, a town square and 
park (open to the public), outdoor dining areas and 
plazas, a child care center, a parking garage, a glass 
atrium fitness center, and its own sustainable central 
utility plant. 
 
There is no set timeline beyond phase 1, but when it's 
all said and done, the Stanford in Redwood City proj-
ect will feature 13 buildings totaling roughly 1.5 
million square feet of office, medical clinics, and R&D 
space.  Further, as part of the university's develop-
ment agreement with Redwood City, they have 

pledged $15.1 million in public benefits that will 
include street enhancements to improve local 
traffic flow, sidewalk upgrades to enhance 
walkability, bicycle lane improvements, and 
storm water improvements.
 
The introduction of a world-renowned institu-
tion like Stanford University into the Redwood 
City community is bound to have a transforma-
tive effect.  The first phase alone will bring 
2,700 university staff, researchers and grad 
students to the new campus.  Stanford will offer 
them free Caltrain passes and Marguerite shut-
tle service to the RWC train station, which will 
bring many of them to downtown shops and 
restaurants.  The Friendly Acres neighborhood, 
which borders the new campus, also stands to 
benefit a great deal from the many infrastruc-
ture improvements the university has pledged 
as a part of their public benefits package.  
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Flooding and flood insurance have been 
prominently featuredin news stories recently, 
with multiple hurricanes arriving on the Flori-
da coastline.  Here in California, we don’t think 
too much about hurricanes or flooding, but the 
latter may be more of a reality than we are 
aware of.  We live in the Bay Area - aptly 
named as our cities are surrounded by 
approximately 1600 square miles of “bay” 
water - and while hurricanes don't pose much 
of a flood threat here, rising bay levels do.  
One bayside community is currently in the 
middle of a battle to protect their city from 
flood hazards, as well as the costly insurance 
premiums that come along with them.

Foster City officials are currently mulling over 
their options for updating the levee running 
between their city and the bayfront.  The Fed-
eral Emergency Management Agency (FEMA) 
had previously certified the levee as providing 
the city with sufficient protection from flood 
risk, but a new study found that due to rising 
water levels roughly 85% of the levee no 
longer meets FEMA standards.  As a result, 
most of the city could be designated as a flood 
zone unless appropriate updates are made to 
the levee.  

A flood zone designation would have an imme-
diate impact on Foster City’s real estate 

market.  Any property purchased with federally 
backed loans would require a flood insurance 
policy, which can cost thousands annually, 
depending on the property.  Homeowners 
would also have to disclose the flood insurance 
requirement when selling, which could 
adversely affect property values.  Fortunately 
for homeowners, the city is taking steps to 
make sure this doesn’t happen.

We recently hosted Foster City Community 
Development Director, Curtis Banks, at one of 
RealSmart's weekly networking meetings.  He 
explained to us that FEMA granted Foster City 
a "seclusion mapping" designation in 2015,  
which has allowed them to temporarily avoid 
the flood zone designation so long as they 
show they are taking steps to improve the 
levee.  Since then, he says Foster City has held 
37 public, regulatory and general project meet-
ings to decide how much to invest in raising 
the levee - the higher they raise it, the longer 
they will be protected from rising sea levels.  
It’s worth noting that in 2010, Redwood City 
spent about $2.7 million adding 1-2 feet to 
about 8 miles of levee in the Redwood Shores 
community.  At the time, the city predicted sea 
level rise would mandate another round of 
improvements in 20 years.  

Continual levee improvements/maintenance 
are a burden that fall on many Bayside penin-
sula communities, not just Foster City.  Whether 
or not these communities do enough to main-
tain their levees could be the difference of 
thousands of dollars every year to homeown-
ers.  Something to keep in mind if you own a 
home, or are looking to buy a home in places 
like Redwood Shores or Foster City, where 
FEMA accredited levees are the only thing 
standing between you and a costly flood insur-
ance policy…….or the bay. 

FOSTER CITY MUST UPGRADE
LEVEE OR BECOME FLOOD ZONE 

A section of Foster City’s levee looking towards the San 
Mateo Bridge

REALSMART FUND UPDATESAVE THE DATE! November 3rd - RS Fund Fixer Mixer
Location to be Determined



 

MORTGAGE UPDATE
Your Mortgage Team:
George McFaden - george.mcfaden@supremelending.com - NMLS#344084
Laurie Musielak - laurie.musielak@supremelending.com - NMLS#253971

*Rates reflect national averages and assume you pay roughly half a point plus closing fees

NEW, LESS STRINGENT GUIDELINES FOR CERTAIN LOANS:  A July 25th Fannie Mae update has loosened 
underwriting guidelines for loans up to $636,150, presenting a host of new buying and refinancing oppor-
tunities.  While there is more to cover than we can fit in a quick update, here are a few highlights:
 •  You can now qualify for a loan with a slightly higher debt to income ratio than before
 •  A new 5/5 ARM program where payment is fixed for the first 5 years, can adjust year 6, but then        
     is fixed for another 5 years (as opposed to the 5/1 which can adjust each year after the first 5)
 •  Ability to more easily exclude student debt and mortgages paid by others when attempting to  
     qualify for a new loan
Contact George or Laurie for more information, and to find out if these new guidelines could help you 
qualify for a purchase or refinance. 

You’re getting ready to sell your home and your 
Realtor recommends staging it prior to going on 
the market.  You think to yourself: ‘Why waste the 
money?  We’re in a seller’s market, and I have a 
beautiful home that should sell no problem, with or 
without staging.’  Well, you might be right, but the 
question isn’t whether staging will be the differ-
ence between your home selling or not.  The ques-
tion is whether staging will increase the likelihood 
of your home selling quickly and at the highest 
price the market will bear.  In cases where the 
home isn’t a complete fixer, the answer to that 
question is usually yes.

First impressions mean a lot in real estate, even in 
a highly competitive market like the Bay Area.  For 
a buyer to feel confident writing their highest and 

best offer for your property, you want them to feel 
at home as soon as they walk through the front 
door.  Needless to say, it’s hard for most people to 
feel comfortable in a dark and empty house.  If 
one of our clients has a vacant home, we almost 
always hire a professional stager to furnish it 
before going on the market.

If you currently live in the house you’re selling, 
“staging” becomes more a matter of rearranging 
furniture, decluttering and hiding/removing per-
sonal effects.  As much as your home feels like 
home to you, it might not feel that way to the next 
family.  Whether vacant or owner occupied, it’s 
important to present a neutral living space that 
appeals to the broadest demographic of buyers 
possible.  

TO STAGE OR NOT TO STAGE?
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Cramped condo with limited functional living space?  Or... Open Concept living/dining room combo great for entertaining
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FEATURED LISTING 530 SANTA CLARA
REDWOOD CITY

LUXURY NEW CONSTRUCTION

Gorgeous custom built home 
located near the border of Red-
wood City and Atherton.  It fea-
tures a total of 5 bedrooms, 4.5 
bathrooms, a grand open living 
space, top quality finishes and a 
detached in-law unit.  Photos and 
additional information available at 
www.530SantaClara.com


